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FOREWORD
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Bob Proctor
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Much like the Bible, which is actually 66 books under one cover, Bull’s Eye is a complete library of information disguised as a single book – and what a valuable book it is. If you are seeking a compilation of what is, in my opinion, some of the best information on success, then Bull’s Eye should be your bible. It is so well written, so complete. Bull’s Eye fascinated me, as I’m sure it will you.

For the past 50 years I, too, have studied the foundational principles of a successful life. I have thousands of books in my personal library on the subject. I place Bull’s Eye right up there with Napoleon Hill’s great work The Law of Success.

Robert’s research and experience are impressive and, by anyone’s standard, he would be considered a very successful person. Everyone who knows him well will be quick to tell you that he has spent his entire life gathering and testing the various philosophies, skills and strategies required to create a successful life. Robert is refreshingly candid about his mistakes, which will not only help you avoid making the same ones, but will also benefit you because he has weeded out what doesn’t work and documented that which he has proved does work.


Many years ago Napoleon Hill wrote, “No person has a chance to enjoy permanent success until he begins to look in a mirror for the real cause of all his mistakes.” Bull’s Eye will become a mirror for you as it has for me.

As your eyes move from page to page, you will realize that Robert Kennedy has approached the various aspects of successful living much like a master astronomer. He’s devised theories, conducted research, collected and analyzed data, charted the planets and reported on how each one affects the others, in turn helping us understand the fundamental nature of the universe.

Bull’s Eye has a tremendous beginning. In the first section, Robert opens with a power suggestion: “Choose a High-Payoff Target.” After decades of working in the field of personal development, I have found this to be crucial advice. The vast majority of the population doesn’t even set goals, and the individuals who do, set them too low. By immersing yourself in this book, you will definitely be leaps and bounds ahead of everyone else.

From the first page of Bull’s Eye to the very last, Robert’s writing will open your mind to new ways of seeing the world. It will cause you to stretch. As you become familiar with his philosophy, you will realize that setting a high-payoff target does not take any more energy than the Chicken Little goals that dominate the minds of the masses, and by working smarter, hitting that target is definitely within your reach. In fact, to paraphrase the front cover of this book, failure is not an option.

I love Robert’s approach in the second chapter, “Make Sure You’ve Got a Good Shot at Success.” He wants you to begin with the idea of a big win. Robert sees no value in developing your mind for small wins – and he is right on the mark. Keep in mind Robert Kennedy has rubbed shoulders with some absolute giants in business and industry. His theories are not based on pie-in-the-sky concepts that were dreamed up by him and his buddies over a few beers after a ball game.

In the chapter “Prepare Yourself for a Downturn,” Robert helps you anticipate and plan for the obstacles and setbacks that will inevitably come. There’s a natural rhythm in life; summer never follows summer. When you get hit with a downturn and you are prepared, you don’t even have to slow down – and you never quit. You can keep on keeping on.

In “Scared Money Never Wins,” Robert explains how the very word “scared” sets up a negative vibration in your mind. Scared never attracts positive. Keep in mind, energy always attracts like energy. That chapter is followed by one whose title is a suggestion every successful person would surely agree with: “Apply Faith.” While reading this book, your faith will continually expand. It will grow as you move from one chapter to the next. You will become more aware of the power you have within.

Throughout Bull’s Eye, Robert shares several interesting stories that not only add interest and help keep you focused, but also give you an inside look at who Robert Kennedy really is. Some stories will cause you to laugh out loud, and one is quite heartrending. He does such a good job recounting these stories you will feel as if you are right there as he shares them with you.

Robert has also included in-depth interviews with a number of individuals from different professions, all of whom have enjoyed massive success. As you read through the interviews, some common themes will arise and it will become apparent that all of these successful people have followed the principles that Robert has laid out for you in this book.

But, before I give too much away, let me assure you that the further you get into Bull’s Eye, the more you are going to like it. By following the strategies for applying this powerful information that Robert has laid out, you will develop an expanded awareness that will carry you to achieve any goal you set.


[image: image]

Permit me to suggest that you make the same decision I made 50 years ago after Napoleon Hill’s Think and Grow Rich was placed in my hands. I decided that I would make Hill’s philosophy a part of my way of thinking, a part of my way of life. It was a decision that has rewarded me over and over again. Bull’s Eye is now in your hands. Keep it close to you and make Robert Kennedy’s rich, rewarding philosophy a part of your way of thinking, a part of your way of life.

Bob Proctor

Contributor to The Secret and best-selling author of You Were Born Rich








INTRODUCTION
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Prostitutes, Pedophiles and Adventures in Home Taxidermy: My Unbelievably Ballsy Path to Abundance
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“It has come to our attention that you are marketing chicken manure as a hair-growing product. There is no proof of the efficacy of this ingredient. Please therefore terminate your business immediately or face the probability of legal action.”

– Excerpt from a cease and desist letter sent to me by the British Trade Association in the 1960s




Yes, it may seem surprising that someone who owns a multimillion-dollar health and fitness publishing company would start out his guide to success with an anecdote about his short-lived hair-growth venture, but as the title of this section states, sometimes I can be a little ballsy. And a little stupid. That’s why I want to begin by telling you a few things about myself; then you can fully realize what an idiot I was during my earlier years on the planet. Kind of an “if I can do it so can you” type of thing, but also a way of helping you learn from my mistakes. As sportscaster Al Bernstein says, “Success is often the result of taking a misstep in the right direction.”

So, back to the chicken manure. It was the 1960s and Britain’s biggest newspaper ran a story on several chicken farm workers in the north of England whose job it was to shovel the stuff. In the course of the day they would get it on their hands, and then wipe the sweat from their heads. They swore that this repeated action had caused hair to grow on their balding pates. I know, I know. Just writing this stuff makes me wonder about my sanity, but it is true. Remember I was quite young.

Long story short, I visited a local chicken farm and asked if I could buy a sack of chicken poop. The farmer was delighted, if somewhat confused, and gave me a sackful, gratis. I then bought myself some small containers and arranged with one of my schoolteacher colleagues (I was teaching art at Tottenham Technical College at the time) to have the main ingredient pasteurized and mixed with petroleum jelly. A simple label and I was in the mail-order business. My small classified ad read: “Balding? Try our pasteurized chicken-poop remedy. Results guaranteed or full money refund. Just £1.”

Well, I never dreamed there were so many balding men (and more than a few women) in the UK. I was inundated with orders – mailbags full. And amazingly I had to make only two refunds. Even more incredible were the letters of satisfaction and claims for repeat orders “because the stuff works.” One man claimed that he even started to grow hair on his hands!

The money poured in and although the markup was low I was making a profit. Until, that is, I received the abovementioned cease and desist letter from the British Trade Commission. Oops!

I cancelled the classified ads that had been running in Health & Strength magazine (and others) and presto! I was out of the hair-growth business. A few weeks later, my art school friend Gino came to visit me at my small London apartment. I told him the bizarre story. He raised an eyebrow in disbelief. “Well, what happened to the rest of the chicken shit then?” he challenged.

I thought for a moment, and then remembered where I had left it. We hurried over to the outdoor cellar used for storing coal. As I opened the bag with great trepidation, a huge collection of large bluebottle flies swarmed out from the sack, hitting both Gino and me in the face and filling the room with their buzzing presence. Gino fell on the floor in laughter, tears streaming from his eyes.

“Now do you believe me?” I said.


He looked up from the floor, still laughing. “Yup!” he said. “I think you’ve made your point.”

I’d be lying, though, if I tried to act like the first ballsy-slash-stupid thing I’ve done was the chicken-poop scheme. When I was a kid I couldn’t apply myself to my school-work and my grades showed it. I wasn’t the worst in my class of 34, but I wasn’t far from it. My parents were not happy. I was far too casual about things.

One time I forgot to take my books home and was unable to do my math homework. The next morning at school, a classmate let me hurriedly copy out one of his math assignments. Unfortunately, his arithmetic was incorrect and Mr. Nicholson, the math teacher, noticed the similarity of the math. He took me to his study and thrashed me with “grandpa,” his most feared cane. I was 11 years old and had never had a beating like that. I swear during that brutal caning my heart stopped. I knew I had done wrong in copying someone else’s work, but never in a million years did I deserve that unbelievably severe punishment. I fell to the floor screaming in pain, pleading for him to stop. He shouted and forced me to my feet to continue the beating until I totally collapsed.

At home a couple of days later, my mother saw my bare behind and gasped in shock. “What on earth happened to you?” she screamed. I didn’t know what she was talking about. When I looked in the mirror I could see the whole of my backside was black and purple with deep parallel welts running from side to side. I had to explain the circumstances, which up until then I had kept to myself.

Three weeks later my parents had to go on a three-day trip and arranged to have me boarded for that period at the school. While I was taking a bath, Mr. Nicholson sidled up to the side and took the bar of soap out of my hand. “Make sure you clean behind your ears, Kennedy,” he said with a cynical smile. Then the slippery soap popped out of his hand into the bathwater. Immediately his chubby hands were in the water, searching for the soap. Even at 11 years of age I understood exactly what he was up to and covered my genital area with my hands.

Not long after that, two 15-year-old boys in the school were caught having sex in an upper area of the ancient school building known as the belfry. They were immediately expelled, but before they left, spilled the beans on who had taught and encouraged them in their actions: Mr. Nicholson. It soon emerged that his predilections had long involved children. He was shipped off to Australia with no legal proceedings or charges whatsoever. Today he would have been charged and sent to jail.

At school, as I got into my teens, I started to show an interest in writing, to such an extent that I regularly received A’s for my essays. Art was also a subject that saw me at the top of the class, and because of this latter ability my mother suggested that I follow through with further education in art.

Attending Norwich Art School was one of the most exciting times of my life. I had to travel an hour by train every day from Thetford to Norwich and then walk a mile to St. George’s Street where the art school was situated. I loved it.

I remember my very first life-drawing class when Jenny, the subject we were directed to sketch, emerged from a dressing room, stood in the middle of the circle of easels and eager eyes and promptly dropped her robe. Our giggles and snickers were extremely hard to contain in the otherwise serious atmosphere.

Life drawing was a three-times-a-week event. What was originally a novel adventure soon became a mundane chore that was to become our least favorite class, taking position behind stone carving, oil painting and ceramics. Whether or not I was naturally ambitious I don’t know, but unlike many artistic types, I had definitely developed a money consciousness by the age of 17. As soon as I had learned to paint with a modicum of proficiency, I would take my paints and canvas out to the countryside, plop myself down adjacent to an expensive-looking home and start to paint. In virtually every case, the owner of the house would eventually come traipsing out to see what I was doing.

“I just had to paint your beautiful home,” I would say. “It’s so well situated and elegantly built. I love the shape of the windows.” Not once did the owner pass up the opportunity to ask about buying my painting, and in almost every case a sale was made. I would ask for £1 (about $2), but by today’s standards I guess that would translate to about $15. Cheap, of course, but I was a mere student and I wanted to make a sale. To ask for more would have definitely given me fewer sales – and what would I have done with a bunch of unsold oil paintings of other people’s houses?

Even though I loved art school, my real passion was coarse fishing. When I was seven my father, home from fighting the Germans with the British army in World War II, had taken me to the local River Thet, and we caught dace. It was thrilling for me to be with my Dad, whom I had hardly seen during the war, and even more thrilling to be taught how to fish. Dace are a fast-water fish and, along with roach, chub, bream, carp, rudd, pike and perch, are designated as coarse fish. Game fishing (trout and salmon) was for the upper class of Brit, the rich who could afford the excessive fees to access the game-fishing waters. The British Isles and nearby countries like Holland and Belgium have literally millions of coarse fishing enthusiasts. Like me, many people were fanatical about one day catching a record-breaking carp or perch. Coarse fishermen would genuinely prefer to catch a two-pound roach than a 30-pound salmon.

While in art school, and because of my interest in angling, I decided out of the blue to write an article about pike fishing for a new English magazine titled Angling Times. A month later I was shocked to get a check in the mail for £5 ($10), with a letter from the editor thanking me for my submission. My article appeared the following month and I was so thrilled I bought three copies.

I just couldn’t believe that a magazine would pay for something I wrote. Talk about a high. I had new confidence in myself. Now I was a writer and, boy, was I going to make the most of it. I wrote for every fishing magazine in the UK.

At one time an editor asked if I could supply photographs to go along with my articles. I bought a used and somewhat battered 35 mm Pentax that very day. In order to get an exciting photo for the article I had written, I actually bought a fish from the Chelsea fishmonger and took a subway train with my fishing rod, camera and tripod to disembark at Richmond-on-Thames.

I promptly concocted a scene with me holding a fishing rod and, with any luck, the fish appearing to be breaking the surface with an almighty splash. With my Pentax attached to the tripod, angled and focused just right, I would attach the fish to my line, set the eight-second self-timer on the camera, and after counting to six I would throw the fish up in the air and grab the rod as though I were making the catch of a lifetime. I took an entire roll of 24 images, hoping that at least one of the photographs would be believable.

When I got to my homemade darkroom to develop the film my heart sank, as most of the images showed the fish six feet above the water. But then, miracle of miracles, on the very last frame there it was … me wearing my fisherman’s hat, leaning back, the rod bowed, line taut and the underbelly of the fish clearly visible as it caused an impressive splash, turning my visualized plan into reality in the pages of the Angling Times. It was exciting to make a little extra money here and there, and my ambition was in high gear all the time.

My next adventure was taxidermy. The point of angling for coarse fish in the UK was to catch fish that were extra large or even record-breaking for their species. Typically a two-pound roach, a five-pound chub, an eight-pound bream, a four-pound perch and a 20-pound pike would all be considered “specimen” weight catches. When we were lucky or clever enough to catch one of these, we either photographed it and returned it to the water alive or kept it and stuffed it.


But taxidermy was expensive, so with my mind forever on the possibilities of making money, I devised a plan to come up with a home taxidermy course. My first step was to get a professional taxidermist to let me sit in on the procedure of actually stuffing and mounting a fish. Someone in the area had landed a 27-pound pike and was willing to pay for it to be stuffed. I was lucky to be able to observe the process. I wrote out the procedure step by step and had it printed up in a booklet. Small ads in the various angling newspapers brought me a small but regular profit.

My next step was to pay for a booth space at Britain’s annual Angling Expo in London to sell my Home Taxidermy Courses. Sales were brisk and ultimately attracted the BBC, who asked if they could film a live demonstration of how to stuff a fish. They agreed to come back the next day with their TV cameras.

The next day arrived, but I had no fish with which to demonstrate. I roamed the other booths at the expo and, as luck would have it, one of the exhibitors had three large, live perch in a tank and had arrived in the morning to find that they had not survived because their aeration feed was cut off overnight by the expo organizers anxious to save on hydro. The perch-owning exhibitor was delighted that I was willing to take the dead fish off his hands. I was in business.


My demonstration was ready to go and the BBC live cameras were rolling. I talked rather eloquently about the procedure, if I do say so myself. However, having never stuffed a perch before, I was unaware of the toughness of the skin. I pushed, pressed and stabbed to break through that perch skin to no avail. With cameras rolling and sweat streaming from my temples, I finally managed to get the point through but couldn’t continue the horizontal cut. Fortunately, I had brought a pair of scissors, which proved to be my face-saver. I inserted them into the opening and with all the power I could muster, cut through that perch hide for the full nine inches. From then on the demo was a cinch.

Later, when the cameras had disappeared, I noticed blood on my right hand. I had created an open sore and drawn blood from the monumental effort I had put into the making of that nine-inch cut. The pain was nothing to the humiliation I was subjected to by a bunch of purist anglers who openly berated me for the “unnecessary killing of those beautiful perch.” They were so vociferous that a small crowd gathered and joined in on the attack. I tried in vain to explain that the fish were not mine, and that they had died overnight at someone else’s booth. But the anger had created so much noise that my words were neither heard nor understood. That night, I placed a classified ad in Angling Times: “Home Taxidermy Course business for sale, £200 or best offer.” A mini-bidding war was created and I ended up selling for £310 ($600). I considered this a grand success at the time.

Let’s see now. Just what was the stupidest thing I’ve ever done?

Here it is: While I was attending Norwich Art School in the ’50s I developed a fascination – no, a love – for the paintings of Henri de Toulouse-Lautrec. You are likely familiar with his work if not his name. He was born into French aristocracy, but failed to grow in height after the age of 10 or so. He was famous for his oil paintings of Parisian nightlife, many of which involved images of pimps and prostitutes painted during his frequent visits to brothels in Paris’ Montmartre district.

Well, at 18 years of age I decided I wanted to be like Monsieur Toulouse-Lautrec. I was convinced that the increased quality and realism of my work would bring me a higher price for my paintings. So, one Saturday I trundled a canvas, my oil paints and brushes off to London’s Soho in search of a brothel, the likes of which I had never seen before. Finding one was far easier than I thought. A scantily clad young lady, with tousled hair draped around her overly made-up face and a skirt a good 15 inches above her knees, beckoned me through a doorway lit up by a single red bulb.


I descended the dark stairs to reach a large, even darker room. As my eyes adjusted to the lack of light I became aware of 12 to 15 women sitting around on couches and reclining seats. “Prostitutes,” I thought to myself, slightly awestruck, “they’re all prostitutes.” Without a second thought I got busy with my canvas and paints; at last I was mimicking my hero, painting the low life in a real honest-to-goodness brothel. I hadn’t even asked permission and, truth be told, when the women realized I was there to make art and not to buy their services, they warmed up to me and showed great interest in my painting as it developed.

After a couple of hours two uniformed policemen came onto the scene. One sneered at the girls. “Business a little lean tonight, scumbags?”

The women said nothing. The second cop followed up with “Yeah, who’d want to pay good money for these sluts anyway?”

And now here is where I got unbelievably ballsy and incredibly stupid.

Maybe I was feeling sorry for the women. Or maybe I was feeling chivalrous. Whatever the reason, I raised my hand as though to sweep the first cop to the side. “Do you mind, officer,” I commanded, “I’m trying to paint these ladies and you’re standing in the way!” Well, this brought a collective howl of laughter from the women, who had remained silent up until now. I heard one say, “Wow! He’s a cheeky one isn’t he?” implying that I must be the bravest man in London.

Well, that was it. The two cops looked at each other, angry that they had been laughed at by a group of prostitutes and openly ridiculed by some 18-year-old kid, and made a beeline for me. Knocking over my paints and stepping on my canvas, they dragged me up the stairs. When they got me out on the street they pushed me up against the wall of the building and handcuffed me. I was then dragged to a nearby paddy wagon and questioned for an hour before they released me, tattered and bruised, to the hustle and bustle of Soho’s nightlife. Can you spell insanely stupid? That’s me.

In the 1970s, I found a way to incorporate my interest in both physical fitness and writing. I was inspired by the fact that Mr. Charles Atlas had sold in excess of 30 million non-apparatus bodybuilding courses worldwide. Buoyed by the knowledge that he had built his body mainly through training with weights, and that the course had actually been written by an English friend of mine, Dr. Fred Tilney – Atlas himself hadn’t written a single word – I decided that I too could write and market a bodybuilding course. I tackled the job and wrote the entire course in just three days with only two hours’ sleep each night.

I titled it Hercules II and it contained 12 lessons that were mailed out individually each week. Once again I was in the mail-order business with high hopes of making good money. I got myself a post-office box and placed full-page ads in numerous men’s magazines. When the ads broke, I rushed to the post office to check my mail. Nothing. I waited another week. Still nothing. I couldn’t believe there were zero responses to my ads.

On the third week, I again opened my post office box; still nothing. But wait! There was a small white card lying at the bottom of the post office box that I must have previously missed. It read: “Please present this card at the post office’s front desk.” When I gave the post office official the card he promptly disappeared, while shouting to three of his colleagues. I began to worry that I was in some kind of trouble.

“Why didn’t you bring the card to us earlier?” he asked. “I didn’t see it, sir,” I replied, using my most polite voice. “Well,” he said, “you’ve got yourself a hell of a lot of mail.” I looked at him and his colleagues, each of whom was holding two packed mailbags of what turned out to be paid orders for my new bodybuilding course. Hercules II kept me well fed and watered for the next five years. Even after paying my taxes I had enough to buy my first real home.

As business boomed, I was getting more ambitious, or more stupid. Maybe both. Out of the blue, with no real money in my pocket, it suddenly occurred to me to seek a better life and immigrate to Canada, known to Brits as the land of opportunity.

I had always been an avid reader of bodybuilding magazines and had continued my writing career, after moving to Canada, by writing for various muscle publications, including Joe Weider’s Muscle Power, John Grimek’s Muscular Development, Peary Rader’s Iron Man, Oscar Heidenstam’s Health and Strength and Dave Prowse’s Power.

Writing for bodybuilding magazines was more a labor of love. The payment was nominal but I still got a thrill every time I received a letter that ended with, “Please find enclosed your check in payment for your article.”

After teaching art for a few years in Canada, I decided to go into business for myself full time. Having an interest in physical fitness and having built a bit of a name for myself, I started an exercise magazine. I had attended numerous bodybuilding and fitness contests both in Europe and in North America. I had become friends with such people as Mr. Universe Reg Park, Jack LaLanne and a young Austrian by the name of Arnold Schwarzenegger.

With the help of my art school buddy Gino, who by this time had also moved to Canada with his wife and daughter, I produced a body-improvement magazine, which I titled MuscleMag International. And here’s the real stupid part: With no money and no orders, I persuaded a printer to print up 110,000 copies.

When the magazines arrived I had nowhere to store them. My kitchen, living room and bedroom ended up full of stacks of boxes of them. I scanned the Yellow Pages under “magazine distribution.” Nada. Then, by constantly asking around, I found a small office in Niagara Falls run by Capital Distributing. I took a handful of magazines to show and had the fingers of both hands crossed. The owner (I forget his name) flicked through a copy and threw it back at me across his desk. I may not remember his name, but I sure do remember his words.

“You mean to tell me you have 110,000 of these magazines and nowhere to go?”

I swallowed a couple of times. “Yes, sir.” I gulped.

He paused, looked me over. “We’ll take them!” he replied. My day was made. Now, I really was in the magazine business.


Publishing is a tough business, but somehow I’ve kept it going through all the ups and downs. Believe it or not, the average sale of a newsstand magazine is 33 percent. So if you distribute 300,000, you sell 100,000 but 200,000 unsold copies, magazines that you paid your printer to create, get destroyed. Incidentally, an amazing newsstand sell-through is 50 percent and this is very seldom achieved.

The magazines I publish cover subjects of health, nutrition and exercise. I like to publish subjects I know and feel passionately about. I have plans to publish a magazine on angling and one on fine art, but I won’t do that until I have worked out my target reader in each case.

When you publish magazines, it’s not a huge step to publish books. Robert Kennedy Publishing currently publishes about 20 books a year. This is another precarious business. (Aren’t they all?) Most books, even those put out by the big publishers, lose money or at best only break even after years on bookshelves in the various outlets.

On the other hand, if you get a winner like my wife’s Eat-Clean Diet® series, which has sold more than two million copies, then you can make some good money. My wife is Tosca Reno and, boy, am I proud of her. She’s amazing on so many levels. A true gem. I never stop thanking my lucky stars that she said yes when I asked for her hand in marriage.


We live in a nice house, formerly owned by Chris Haney, one of the inventors of Trivial Pursuit. We have four children, Chelsea, Kelsey-Lynn, Kiersten and Rachel. My son Braden died in 2011 at the age of 23. Tosca and I work out regularly and eat clean (as you might guess). We don’t smoke, and we drink only the occasional glass of wine. Most importantly, we love the work we do. We love life. We still have goals. When people ask me what I do for excitement, I say: “I married it!”

As you’re probably beginning to realize, I’ve always had an inner drive for more. Don’t ask me where it came from. Whether it was pure selfishness or uncontrolled greed for a richer life, I can’t say. I only know that I was always ambitious. I wanted to help people, true, but I also hoped to travel the world, experience the good life and, I’ll freely admit, I wanted abundance, a nice car, a luxury home and cash in the bank.

Before we go any further, I desperately want you to understand that you can start from anywhere and create an abundant life for yourself. It’s time to get serious about climbing the mountain of financial success. Let’s get down to business. Right now, are you making a bare living, just making ends meet at the end of the month, or worse, not making ends meet at the end of the month? This is because you have fallen into a rut. Whether working for others, for yourself or not working at all, you are in a hole, digging to get out. But you don’t need to dig. That just makes the hole deeper. You need a ladder. Your “ladder” has to take the form of new thinking. Consider this book the ladder that will help you get out of your hole. Things have to change. It’s time to stop digging and start climbing. Even after all of my mishaps, I was able to do it.

Now it’s your turn.

This book and the rest of your life are in your hands.

To get the most out Bull’s Eye, I want you to:


	Promise yourself you will read this book from beginning to end.

	If you don’t understand any part, read it over until you do.

	Have a pen or highlighter and mark off salient points. I have provided the “Aim for the Bull” section at the end of each chapter to help you with this.

	Apply these principles at every opportunity, using this book to keep you on track.

	Take notes and write in the margins and in the “Notes” section at the back of the book.

	As you read, stop frequently and consider how you can apply the principles to design your own success.

	Never doubt that you will be a huge success as your life unfolds.










TARGET 1
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Choose a High-Payoff Target
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bull’s-eye:

a: the center of a target; also: something central or crucial b: a shot that hits the bull’s-eye; broadly: something that precisely attains a desired end

-Merriam-Webster’s Collegiate Dictionary




Back in the early ’70s I started a magazine devoted to physical culture, and, unlikely as it may seem, one of the subscribers was Jean Paul Getty, the richest man in the world. Because of my position as publisher and our mutual interest in the iron game, Jean Paul and I became friends.

I would frequently visit him for a very civilized tea at Sutton Place, his magnificent 15th-century country home. At this stage of my life I was moderately successful with my own business. I had developed an exercise program which was offered by mail order (no Internet or toll-free order lines in those days), I had a couple of magazines, several stores, a small rental apartment complex and I was publishing a variety of books on nutrition and exercise. However, I was then, as I still am today, eager to learn more, especially from someone of the status of Mr. Jean Paul Getty.



EVERY BUSINESS MUST BE RUN WITH A SENSE OF THRIFT. EVEN WHEN INCOME IS HIGH THERE WILL BE NO PROFIT UNLESS EXPENSES ARE KEPT IN CHECK.

– Jean Paul Getty



At one point, Jean Paul was very frustrated with his Italian organization. Unlike most of his other affiliations, the Italian oil company seldom made a profit. When I asked him why, he gave me a guarded answer, not wishing to bore me with minute details. He simply said, “Every business must be run with a sense of thrift. Even when income is high there will be no profit unless expenses are kept in check.” Good advice for us all to keep in mind – and a philosophy that would explain why he had a pay phone installed in his house (something the British press were constantly riding him about). In Mr. Getty’s defense, though, apparently it was a pastime of visitors, employees and maintenance workers to make costly long-distance calls to people around the world (“Hey! Guess where I’m calling from?”), and it was his estate manager Robina Lund who finally put her foot down and suggested the phone.

On another occasion, I asked Jean Paul, “What more can I do to increase my business?”

To which he replied, “Just come up with something else that works and that has the features customers want, and dream up innovative ways to let people know about that product or service.”


GIVE PEOPLE WHAT THEY WANT AND YOU WILL GET ALL THAT YOU WANT.



You can’t get any simpler than that, can you? Give people what they want and you will get all that you want. It’s a mantra that has been repeated throughout the ages and this advice has served me well. (And, lucky you, it is just one of the many secrets of success I’m ready to share with you in the following pages.) But before you heed Jean Paul Getty’s directive of giving people what they want, you first need to find out what you want. Yes, decide what you want. And do it as soon as possible. Most people don’t get what they want because they haven’t decided what they want. Sometimes, as illustrated in the following incident, realizing exactly what you don’t want is a great place to start. In fact, it is what spurred me to take the initial leap that got me to where I am today.

My parents, bless them, were both teachers and wanted me to follow in their footsteps. I conceded and taught for eight years, but I had an inner drive for more.


WRITE DOWN ALL YOUR WANTS AND NEEDS.



Not that I was unhappy as a teacher. I enjoyed my pupils and the other staff. We had some good times – memories galore. Working with kids is always interesting. Then one day, while I was teaching at Tottenham Technical College in London, a colleague who was head of his department came into the staffroom, beaming from ear to ear. “I’ve just got myself a new car. Come and see, Kennedy, it’s a beauty.” I happily followed him out to the college parking lot. We stopped at an old rusted out Ford Capri.

“Isn’t she a beaut?” he said. “I’m going to call her Maggie.” I actually thought he was joking, and started looking around for a newer vehicle.


When I realized he was deadly serious I crossed the fingers of both hands behind my back. “Yessir, what a beauty,” I said as I forced a fake smile. “Congratulations.”

When I got back to my small apartment I had a serious talk with myself. Here I was teaching at college level, no chance of being promoted to head of my art department for at least five years. Even if I was promoted, I could still hope to do no better than my colleague with his rusted-out Ford Capri. Before the end of the week had arrived, I had given in my notice to the principal. I told my devastated parents I wanted more. They were not happy, but I was a man on a mission.

If you, too, want a life full of excitement and abundance I can assure you it is there for the taking. You can succeed. Write down all your wants and needs. No one else has to see your list. If some things are very private, put them down in code. And make sure you dream big – at least one size bigger than you are normally inclined to do. Let your mind run to extremes. Let’s face it: Most people dream way too small. When you dream beyond your comfort zone you enlist strategies, plans and tactics that are normally outside your sphere of consideration. More success will result. Typically people list things like a big house in the country, a Bentley, sufficient wealth to be secure for a lifetime, health, a new love interest, extensive travel, loyal friends, an interesting career, etc. You want to own a Bugatti? Write it down. Own your own castle? Write it down. Marry an incredibly beautiful woman? Write it down.

Do not feel guilty for wanting a life of abundance. This world is full of honest, hardworking people who are not financially well off. My parents were happy and content, but even so they couldn’t do everything they wanted. They never got to see Africa, Egypt, Australia, East Asia, India or the South Pacific, much as they would have liked. An abundance of wealth enables more adventure, success and the freedom to enjoy life to the fullest. Health comes first, of course, but wealth is a close second. The fact is, making more money means you can buy the things you want, assist friends and relations, travel, invest in the stock market, get quality healthcare, good food and accommodation, indulge in any hobby that takes your fancy and support favorite charities.


DO NOT FEEL GUILTY FOR WANTING A LIFE OF ABUNDANCE.



I am most definitely in favor of abundance, especially if the possession of such enables me to be generous. For me, it is crucial that the path to abundance is free and clear of any untoward behavior to others. I want to be liked. I do not want to be involved in anything illegal or hurtful. I want to be thought of as a reasonable person in possession of above-average integrity.

Few people consider that they are making a choice to be lazy or to procrastinate. They have snuggled into that couch of comfort, and nothing will motivate them to wake up, smell the coffee and get to work on a new path to success. Larry Winget, in his very direct and straightforward book, You’re Broke Because You Want to Be (Gotham Books), says people do what they do because they want to. “Do this little exercise,” he says. “Quickly turn your head from side to side. Did you see anyone on either side of you holding a gun to your head forcing you to do the stuff you are doing?” Larry goes on to state that if no one is forcing you to do it, then you must be doing it because you choose to. Simple stuff, right?


NEVER SET A GOAL WITHOUT ATTACHING A TIMELINE TO IT.



If right now you are happy and 100 percent satisfied with your life, there is no need to read more of this book. If you can honestly say you are already making the money you want and living the life of your dreams, have soaring self-confidence and know how to set goals and stay focused, then close it up now and give it to a friend who is climbing the walls in frustration actively searching for a better and richer life. Isn’t that why we are here? If you have a passion for life and all it offers, does the quest for self-improvement ever stop? As William F. Buckley said, “I get satisfaction of three kinds. One is creating something, one is being paid for it and one is feeling that I haven’t just been sitting on my ass all afternoon.”

Once you have established your dream, make sure it is both workable and something you will enjoy partnering with for a considerable length of time. Never set a goal without attaching a timeline to it. (Stay tuned, we will explore this further in Chapter 6.) You must have a genuine interest in your selected project in order for the results to be successful. Making money for the sake of getting financially rich is not enough. Your interest must be above and beyond the dollar return, otherwise your deeper interest will wane and your business will fall into disarray. Your predominant thoughts must always be on your goal, but you do need to have a money consciousness and a strong, if not burning, desire for wealth. After all, if you don’t look for it, it won’t find you.

With that being said, though, for all the things money can buy you, there are several things it cannot supply. Money cannot buy you health; it can’t buy you happiness; it can’t buy you true friends and it can’t buy you love. Of course everyone knows this, but do they really believe the words? The point was brought home for me a few years ago when I was looking for my ideal home. It had to have an indoor and outdoor pool, plenty of acreage for privacy, a pond, stables, an additional guesthouse and a few other “essentials.” All dreamy plans, especially for someone who had started his career living in a one-room apartment that could barely hold a single bed and side table, but by this time in my life I had accomplished what could be termed considerable financial success.

After a bit of a search, I finally found my home. It was owned by one of the creators of Trivial Pursuit, an enormously successful trivia game that had become a huge hit all over the world. I had greatly admired the inventor, Chris Haney, who had been a photographer for a Montreal newspaper. He was extremely intelligent, a trivia buff himself, but in spite of the hundreds of millions the game generated he was caught up with alcohol, tobacco and subsequent unhappiness and depression. I realized incredible financial success didn’t automatically translate to happiness. Some rich people are happy, some are not happy. That’s the reality.

There is one negative to being rich. It is human nature for others to want some of your wealth. When business people suspect your situation, they have a tendency to charge you more for service. Relations and friends may (and I emphasize the word may) start to think of you in terms of your financial status rather than your individuality, disposition and character. Personally I have always tried to be kind and generous to people but sometimes friends, relations, acquaintances or people servicing one’s property see only dollar bills and their greed gets the better of them. They can’t see beyond your wealth.


NEITHER A BORROWER NOR A LENDER BE.

– Shakespeare



Over the years I have had people tell me how lucky I am to have a thriving business. They feel that some quirk of fate meant that I had “made it” while they have only met with failure. Then comes the request for money. “Just a loan of course. I will pay you back.” Truth is I have made mistakes and loaned people money. Not only did I not get it back, I made an enemy in the bargain. Shakespeare got it right, “Neither a borrower nor a lender be.” Today when people outside my sphere of total trust ask to borrow money, I tell them I keep $3,000 aside to lend to people, but unfortunately it’s out at the moment!


But I guess I’m jumping ahead of myself here. First you have to make some money before we start worrying about lending it out. Your job right now is to decide what you want. Once you’ve done that, I’ll tell you how to go about obtaining your wish. Come on, it’s time to take the reins of your own life and be the best you can be. The rest of your life is going to be an exciting adventure. This is my promise to you.
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AIM FOR THE BULL
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	Write down all your wants and needs.

	Make sure you dream big!

	Keep your eyes on the prize.










TARGET 2
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Make Sure You’ve Got a Good Shot at Success
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Have you and your friends ever decided to do something that turned out to be a miserable experience? And then at the peak of the misery one friend says, “Why did we choose to do this anyway?” Another adds, “I thought you wanted to do it.” “No, I thought you did!” Pretty soon it is agreed that no one had really wanted to do what everyone had ended up doing. Sound familiar?

As Henry Ford said, “Thinking is the hardest activity there is to do; that’s why so few people engage in it.” Most people would rather act than think. After I saw my teaching colleague’s rusted-out “new” Ford, I envisioned a similar depressing future for myself. I knew right then that I needed to go home and think of a plan that would help me escape a similar fate. I didn’t want to be waking up one day at the age of 65, suddenly asking myself, “Why did I choose to do this, anyway?”

By now I hope you’ve decided on what you want. The next step, before we go into full-blown action, is to consider a few things to make sure you have a good shot at success.


Get real. Sit down and take a good, hard look at your goal. Is it attainable? Realistic? What circumstances would have to exist for you to accomplish it? I don’t want to put a damper on your aspirations, but there has to be a chance of achieving your goal if you do all the right things. You can’t become a boxing champion at 40 if you’ve never boxed before. You won’t be an Olympic gymnast if you are six-foot-five. You won’t be a pro basketball player if you are five feet tall. And you won’t become a multimillionaire overnight. Be tough with yourself, but try to hold on to a little naiveté. After all, as columnist Doug Larson stated, “Some of the world’s greatest feats were accomplished by people not smart enough to know they were impossible.”


IF YOU FEEL QUALIFIED TO GO INTO BUSINESS FOR YOURSELF, I SAY, “START NOW!”



Open your mind. George Bernard Shaw is quoted as saying: “The moment we want to believe something, we suddenly see all the arguments for it and become blind to the arguments against it.” Before you begin any venture you have to critically appraise your idea and yourself. You must weigh the strong points and weak points of both. If your goal seems too daunting, you had better talk to people who have already done what you want to do. You may discover that some costs are more than you want to pay, or that the venture could disrupt your personal relationships. You have to weigh all the factors. Achieving your dream may not be worth your marriage, your kids or your health.

Build solid ideas and proceed slowly. Once you have decided to follow a certain path to success don’t make a blind rush to the finish line. A starting entrepreneur should know or at least have a very good idea of what he or she is doing. One way of building a good base is to look around you at situations that are similar to what you are considering. Weigh the odds, seek advice and consider the pros and cons of your plan.

You have to learn as much as humanly possible about any activity of investment or entrepreneurship before diving in. Too many people go charging into business ventures on a whim, or in a burst of enthusiasm, or on the advice of some fast-talking salesman. Those who follow a get-rich-quick moneymaking scheme often burn out and fail in double-quick time. Over the years I have known several individuals who have been left money from their parents (or in one case, a friend who won $1.6 million), taken that money and started a business without having more than a slight idea of what that particular business was about. In every case they lost their seed money.


Be curious. Ask questions before going into action wearing a blindfold. Don’t be afraid of seeming too ignorant or needy. Most people will be delighted to give you advice. As Donald Trump wrote in Think Like a Champion, “If I’d started in business thinking I knew everything, I’d have been sunk before I started … Never think of learning as being a burden or studying as being boring. It may require some discipline, but it can be an adventure. It can also prepare you for a new beginning.” Study and learn from achievers of great magnitude – people like Robert F. Kennedy, who restated George Bernard Shaw’s eloquent statement, “Some men see things as they are and say, ‘Why?’ I dream of things that never were and say, ‘Why not?’”

Roll up your sleeves. Thomas Edison said, “Opportunity is missed by most people because it is dressed in overalls and looks like work.” If you have an idea for your own business, it’s a good idea to gain experience by getting a job with a company in the field of your considered choice. Note that in a large company you may, as an executive, learn and experience only one phase (or maybe two) of the business operations. However, in a small company you are more likely to learn about the overall operation and develop into a seasoned all-rounder, something that will give you a great advantage when you head out on your own.

Stick with it. Jack Canfield, co-creator of Chicken Soup For The Soul, reminds us in The Success Principles (Harper Collins) that when a NASA rocket takes off from Cape Canaveral it has to use a huge amount of fuel to break away from the Earth’s gravity, but once in space hardly any effort is needed to get to its target destination. The same can be true for the athlete who, after many lonely, penniless years, finally wins a gold medal and gets to see all the endorsement contracts come rolling in.


OPPORTUNITY IS MISSED BY MOST PEOPLE BECAUSE IT IS DRESSED IN OVERALLS AND LOOKS LIKE WORK.

– Thomas Edison



My wife, Tosca Reno, is also like that NASA rocket. When she started writing about the importance of “eating clean,” no one knew who she was. She spent many lonesome days and nights at the kitchen table planning and testing recipes, pounding the keyboard, coordinating food photographers and stylists … you name it. At times I knew it was difficult for her, but she never complained, never doubted her future success and, most importantly, she never gave up. When you feel so passionately about something, it can be discouraging to keep encountering obstacles in your quest to share it with the world, but here’s a testament to the power of hard work and perseverance: Today Tosca has sold over two million copies of books from her Eat-Clean Diet® series and they continue to sell at a rate of anywhere from 3,000 to 8,000 per week.

So, if, after taking all of this advice into careful consideration, you feel qualified to go into business for yourself, I say, “Start now!” There are more opportunities than ever before in the history of the world, in hundreds of fields. Check every aspect and then when all is done, go for it. You have made a considered assessment so there’s no turning back. Men and women who are beginners today will make large fortunes in the coming years. Let no one dissuade you. Boundless opportunities await. Gentle persistence will pay off.
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AIM FOR THE BULL
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	Ask yourself if your goals are realistic and achievable. Answer honestly.

	Don’t rush. Learn as much as you can about the area of business you intend to enter – and enjoy the learning process!










TARGET 3
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Get Off the Darned Couch!
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My Austrian father, a ski instructor in Kitzbuhel, Tyrol, for 10 years and then a schoolteacher until he was 80, didn’t make a habit of delivering advice on a daily basis, but I do recall he was emphatic that I never, ever break a promise. “Your word is your bond,” he would say. “Never be a letdown.”

His advice must have stuck because I have always lived by this rule when dealing with others, but also when dealing with myself – especially in regard to my efforts to succeed. Whether I’ve promised myself I’ll start that new magazine I’ve been mulling over or I’ve promised my wife I’ll pick up the dry cleaning, I always follow through and finish the job when I said I would finish it – or earlier. I don’t procrastinate and therefore I’m never a letdown.

Procrastination is one of the most common causes of failure. Many people just cannot get going with their dreams. They are unable to tear themselves away from the TV, the Internet or the daily demands of life. They can’t get off the darned couch! The truth is, procrastination is idleness and to me there are few greater sins. What about the idle rich, you say? I don’t think so! To quote Richard Templar, insightful author of The Rules of Wealth (Prentice Hall), “The rich have one thing in common … they work their socks off. The one thing they all share is the ability to do more in a day than most of us do in a month.” Unlike procrastinators, the rich have found the time to clean off the kitchen table and get down to planning their future.

I know it sounds harsh, but most people are too lazy to be successful. Have you ever compared the condition of a house that’s lived in by a family of individuals who choose not to work for a living with a home that is lived in by a family who choose to be actively engaged in working? There are some interesting contrasts and, yes, some of them are money related (for example, perhaps the unemployed family can’t afford a new coat of paint), but several of them aren’t. The working family, even though their 9-to-5 jobs take up the bulk of their day, somehow finds time to pull out the weeds, pick up the trash, wash the windows and mow the lawn. It’s all a matter of pride. Naturally, not all unemployed people are lazy, but more often than not people with time on their hands become slothful and indolent, whereas busy people find time to be even more industrious.

Barring freak accident or uninvited illness, our destiny is not by chance. It is by choice. You either control your mind or it controls you. The quality of your thinking determines the quality of each day. There is no greater influence on your life’s success. Your achievements depend on it. Reportedly one of the definitions of madness is the person who repeatedly does the same thing over and over again, expecting a different result. If you keep parroting past behaviors then you can expect to achieve only what you achieved previously. You can be what you want if you take charge and will it to be.


IF YOU KEEP PARROTING PAST BEHAVIORS THEN YOU CAN EXPECT TO ACHIEVE ONLY WHAT YOU ACHIEVED PREVIOUSLY.



An abundance of willpower and discipline is your key to getting started and keeping on track until success is in the bag. Willpower permits you to do what you decided to do, when you said you would do it. I love the line attributed to Napoleon Hill, “Tell me how you spend your spare time and I will tell you where and what you will be 10 years from now.” Does this scenario sound familiar? You may think you’re just popping onto the Internet to do your banking, but two hours later you’ve posted several messages on Facebook, read an interesting but random news story and then somehow found yourself browsing through toys from your childhood on eBay. We are all guilty of wasting time. Part of the problem is that time can be so easily wasted. We blink a couple of times and we’re into our teens, two more eye blinks and we’re looking 30 squarely in the face. One more and we’re middle-aged and before we know it we’re waking up in an old-age home, awash in a sea of regret. Don’t put a hold on your decision to act. Don’t postpone joy. See yourself as you want to be and then without hesitation get to work and run your own race.

You’ve heard the phrase, “use it or lose it.” It applies to just about everything involving us humans. If you were bedridden for an extended period of time, your supporting musculature would atrophy and wither away. Non-use always means decay. Use means growth and achievement. Use your brain: read, think, plan and act. Work those brain cells. They long to be activated. As Charles Schulz said, “Life is like a ten-speed bicycle. Most of us have gears we never use.” I say, once you get those gears jumping into action, the benefits to your future successful life will snowball like crazy.

I know it’s easy for me to sit here and say, “Just do it,” but if you are a procrastinator, it is a good idea to think about and address the root causes of your procrastination. Are you afraid of failure? Daunted by an overwhelming task? Disorganized? Easily bored? Confused about your priorities? Most procrastination is related to irrational beliefs.


What you need to do is confront and challenge these beliefs. The enemy of procrastination is self-discipline. Don’t wait for the “right time” to start (because it will never arrive) – just dive in. Often once you do get started, you’ll realize the task at hand is not as difficult or scary as you thought – in fact, I’m positive you’ll end up enjoying it! Adopt an adventurous attitude.

Think about it. Which of the following tasks is going to get you closer to your dream of living an abundant life: sitting there jotting down the next steps in your action plan or lounging on the couch watching Two and a Half Men reruns? The choice is yours!
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AIM FOR THE BULL
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	Think about why you have not achieved the abundant life you dream of. Confront these irrational beliefs and conquer them.

	There won’t always be a tomorrow, so get started on improving your life NOW!










TARGET 4
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Don’t Wait for Inspiration
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A friend of mine used to work for Tony Robbins, and she confirmed my own observations: He is an amazing speaker. If you’ve ever been to one of his seminars, or one by Zig Ziglar, Stephen Covey or others, you have probably noticed that when the talk is over, a large portion of the audience will be so motivated that they’ll be punching the air and whooping with joy, saying things like, “Yeah! I’m gonna do it! I’ll change my life, become a huge success and make millions of dollars.” Yet if you were to check in with them after a few days or weeks, I’m willing to bet their excitement would have somehow dissolved into thin air and they would most likely be settled back into their old, not-so-successful lives. Don’t let this happen to you!

Now, I don’t know if you’re quite at the fist-pumping stage yet, but at this point in the book, I’m hoping you’ve written down your major goal, conquered your procrastination issues and that you’re excited at the idea of investing your time and efforts into your plan. If in the past you have failed to act on your dreams, now is the time to affirm in your mind that this is it. Repeat the following to yourself: “Now I will take positive steps to achieve my desire. I will not let myself down. My success is assured.”


The best strategy, once you’ve decided on your goal, done your research and looked at your strengths and weaknesses, is to dive in. No excuses. Everyone has a busy life taking kids to school or soccer practice, doing housework, mowing the lawn, taking care of work responsibilities, going to school plays, visiting relatives, paying bills and so on. Don’t live under the delusion that successful people were able to achieve their dreams because they didn’t have these obligations – in many cases they faced more obstacles than the average person!


THE SECRET OF GETTING AHEAD IS GETTING STARTED.

– Mark Twain



Think of all the excuses Harry Potter® author J.K. Rowling could have made – but didn’t. She was a newly divorced single mother on welfare who spent her days caring for her baby daughter, looking for work, trying to get her teaching certification and writing her novel. Because Rowling had such a burning desire to get that story out of her, she didn’t make excuses; she made the time to write. She’d write early in the morning, late at night and even in cafés with her daughter sleeping by her side in her stroller. Once the manuscript was finished and typed up (on a typewriter!), Rowling had to type it a second time because she couldn’t afford to get it photocopied.

The secret to achieving your dream is to understand that despite all the chores and responsibilities, the best time to begin is the present. Mark Twain put it in eight simple words: “The secret of getting ahead is getting started.” You can’t cross the ocean by merely staring at the waves. A wish without appropriate action is just that: a wish, a dream, a hope. Nothing comes from simply wishing. Action is needed, but the right type of action. Follow your plan to the letter and never stop driving forward.

Replace your fears with those same guts I talk about in the introduction of this book and just go for it. As Kent Sayre wrote in Unstoppable Confidence! (McGraw-Hill), “If you want to do something well, it’s worth doing poorly at first.” You may feel this sounds a little weird, but when you think about it, it makes sense. When you take action you either succeed or don’t succeed at first. However, when you don’t succeed you will have learned what not to do next time. If fear and laziness are preventing you from taking action, you will learn nothing. You’ll be stuck in the same situation you faced in the first place.

Because of my dual occupations as a publisher and oil painter, which keep me immensely busy throughout the day, I get up at 4 a.m. every morning to squeeze in three extra hours of work before breakfast. My wife Tosca Reno has the same schedule when writing her Eat-Clean Diet® books. Do we grumble at these seemingly insane hours of work time? No way. We work because we like to. No, that’s not true. We work because we totally love it! And I know that if you think hard and choose wisely, you will find yourself in a similar situation.


WE WORK BECAUSE WE LIKE TO. NO, THAT’S NOT TRUE. WE WORK BECAUSE WE TOTALLY LOVE IT!



Whatever you do, don’t wait for the “perfect” time to get started. This is just another excuse, and I can detail quite a long list of acquaintances and friends who have become enthused over scripting a play, inventing a board game, starting a business or writing a book, yet who have not managed to actually get their projects underway. They often delayed their projects only to later learn that another person has come up with a similar idea and has reached the finish line before they did. I have made this mistake myself in the past. Remember, there is no 100 percent perfect time to start something new.


I like what Jack Canfield wrote in The Success Principles (Harper-Collins): “Most people are familiar with the phrase ‘Ready, aim, fire!’ The problem is that too many people spend their whole life aiming and never firing.” You just cannot wait for ideal circumstances. How many times have we heard individuals proclaim, “I am just waiting for inspiration”? They could be waiting for years!


START SMALL, BUT START NOW.

– Peter H. Thomas



Start now, even in the smallest way, and continue each day to do something toward attaining your major objective. In his book, Be Great (Wiley), Peter H. Thomas, founder of Century 21 Real Estate Canada and LifePilot, wrote five simple words that can determine your life’s accomplishments: “Start small, but start now.” In other words, once you have put your plan in place, you must do something positive – some real action this very day, however small – toward the achievement of that goal. It may be that you just look up information on your computer, buy a few books on the subject you have selected or seek out experts to interview.


The most important moment is now. It is time for you to clear off the kitchen table, roll up your sleeves and get to work. This will be the most exciting day of your life. Don’t waste it.

[image: image]

AIM FOR THE BULL

[image: image]


	Don’t let laziness or fear of failure hold you back.

	Don’t wait for the ideal circumstances – the best time to start is now.

	No excuses!

	Complete at least one real action today that will take you closer to achieving your goal.









End of sample




    To search for additional titles please go to 

    
    http://search.overdrive.com.   
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